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WI IT UPGRADE TO BUY: MARKET TURMOIL CREATES AN OPPORTUNITY

Change in Recommendation
We move back to BUY on WIIT given 1) the significant derating since our downgrade

and 2) the attractive features of WIIT business model in the current macro context

BUY Ord. (Prev.:Hold) (visible top-line, high margins, good FCF, excellent M&A track-record). The stock is
Ta rg et: € 22.00 (Prev.: €24.00) trading at 8.0x EV/EBITDA 2026 vs. 15x 5-year average.
Risk: Medium

B Market turmoil creates an opportunity to move back to BUY on WIIT
STOCKDATA ORD We move back to BUY on WIIT given 1) the stock weak performance (-32% absolute and
Price (as of 17 Apr 2025) 143 -38% relative to Italian Mid Cap since our downgrade in August 2024) and 2) key features
Bloomberg Code WIIT IM of WIIT business model that are particularly attractive in our view in the current
Market Cap (€ mn) 372 deteriorating macro environment:
Free Float 42% . WIIT business model is offering visible organic trends thanks to
Pl e QU i) 261 o almost 90% of sales generated by multi-year recurring contracts, with
52 kR €13.6-237

_Wee e backlog/sales at 1.6x at the end of 2024;
Daily Volume 24,634 ; B L .
o very high client stickiness, with limited churn at the moment of contract renewal

Performance (%) ™ 3M v (we estimate 2% churn rate in Italy and 4% in Germany);
lozoliie e A Hl o premium positioning on managed cloud services for mission critical applications
B B8 242 62 to mid corporates (€ 400k+ average revenue per direct client in 2024), protecting the
MAIN METRICS 2024 2025E  2026E company from possible cuts in IT spending by corporates in weak macro periods;
SALES Adj 159 17 179 - high profitability (36.6% EBITDA margin and 18.3% EBIT margin in 2024, moving
EBITDA Adj 580 650 714 to 39.9% and 20.9% respectively in 2026 thanks to operating leverage, cost
EBIRAc) 290 3100 374 synergies and lower D&A);
NET INCOME Adj 1“8 161208 g50d FCF generation (6.1%-7.6% FCF yield 2025-2026);
EPS Adj - €c 56.8 619 799 . . . . . . .

- no direct impact from the US tariffs (business is 100% generated in Europe), with
DPS Ord - €c 300 300 300 R o T ] L

indirect impact (deterioration of client financial performance due to tariffs), mitigated by

MULTIPLES 2024 20258 2026E good diversification in terms of clients (no clients above 4% of sales and largest 20
P/E ord Adj 347 230 17.9x clients accounting for 24% of group sales) and end markets;
EV/EBITDA Adj 12 7% 9.1x 8.0x - Alively recent news flow on contract renewals/extensions and new logos (i.e. new
EV/EBIT Adj 253x  191x 152 clients), providing visibility on MSD organic growth over the next 12-24 months;

- Avery effective buy-and-build strategy executed over the last few years, offering:
REMUNERATION 2024 2025E  2026E o Astrong track record in terms value creation;
Div. Yield ord (A) 15%  21%  21% o Improved geographical diversification, with well-balanced presence in Italy and
R ZUCI L Germany and nascent exposure to Switzerland;
I 2024 2025E 2026 o Attractive contribution to top-line, EBITDA and NI growth, also thanks to synergies;
N . - - - Interesting multiples at 9.1x-8.0x EV/EBITDA, 23x-18x Adj. PE and 6.1%-7.6% FCF
D/Ebitda Adj o 31 e yield 2025-26, well below historical levels (15x EV/EBITDA average in the last 5 years);

- Positive momentum for European cloud operators, due to growing concerns on the
over-reliance of European corporates and PA to US hyperscalers.

On the negative side:

- the company is quite leveraged with D/EBITDA 2024 at 3.6x (or 2.9x adjusted for
leases and current market value of treasury shares). We however do not see any
refinancing issue, considering the deleverage path in 2025-26 (3.1-2.5x D/EBITDA or
2.4x-1.9x net of leases and treasury shares) and the resiliency of the business. We also
do not expect an equity issue to finance new M&A at these depressed levels;

- multiples are not particularly cheap compared to the broader market (Italian
Industrial mid-caps are trading at 6x EV/EBITDA and 12x PE) and there are no direct

PRICE ORD LAST 365 DAYS peers providing a clear benchmark. However, we think WIIT earnings visibility is

220 ﬁ&t\w&\,&a\w— much higher compared to the broader market.
™

20.0 L4

B Valuation set at € 22PS, with >50% upside from current prices
We set our target at € 22PS vs. prev. € 24PS, derived via both DCF (WACC = 7.1% and g
120 . : ‘ ; = 2.5%) and multiples (11x EV/EBITDA discounted to 12M from now).
At our target, the stock would trade at 12.2x-10.8x 2025-26 EV/EBITDA, well below the
average 12m-forward EV/EBITDA multiple of around 15x (range 11x-19x) recorded in

Analyst: Domenico Ghilotti the period 2019-2024.
d.ghilotti@equita.eu | +39 02 6204.249
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MAIN FIGURES - EURmn 2022 2023 2024 2025E 2026E 2027E
SALES Adj 19 130 159 17 179 188
Growth 54.1% 9.5% 21.9% 7.6% 5.0% 5.2%
EBITDA Adj 422 50.8 58.0 65.0 7.4 773
Growth 43.1% 20.4% 14.2% 12.0% 10.0% 8.1%
EBIT Adj 232 28.0 29.0 31.0 374 453
Growth 49.7% 20.7% 3.6% 6.7% 21.0% 20.9%
PBT Adj 17.6 20.2 204 224 289 355
Growth 37.5% 14.8% 1.1% 9.6% 29.0% 23.0%
Net Income Adj 125 151 14.8 16.1 20.8 25.6
Growth 51.8% 20.5% -1.9% 9.1% 29.0% 23.0%
MARGIN - % 2022 2023 2024 2025E 2026E 2027E
EBITDA Adj Margin 35.5% 39.0% 36.6% 38.1% 39.9% 41.0%
Ebit Adj margin 19.5% 21.5% 18.3% 18.1% 20.9% 24.0%
Pbt Adj margin 14.8% 15.5% 12.9% 13.1% 16.1% 18.9%
Net Income Adj margin 10.5% 11.6% 9.3% 9.4% 11.6% 13.6%
SHARE DATA 2022 2023 2024 2025E 2026E 2027E
EPS Adj - €c 47.0 57.4 56.8 61.9 79.9 98.3
Growth 47.7% 22.0% -1.0% 9.1% 29.0% 23.0%
DPS ord(A) - €c 30.0 30.0 30.0 30.0 30.0 30.0
BVPS 15 12 13 15 18 23
VARIOUS 2022 2023 2024 2025E 2026E 2027E
Capital Employed 242 254 264 257 245 236
FCF -5.1 5.4 104 227 28.2 312
CAPEX 27.0 247 26.7 26.0 26.0 26.0
Working capital 4.9 4.7 -1.3 11 -0.6 0.0
Trading Working capital 1.3 7.7 104 10.6 11 1.7
INDEBTNESS 2022 2023 2024 2025E 2026E 2027E
Nfp Adj 183 -202 =213 -201 -180 -157
D/E Adj 4.59 6.22 6.24 5.24 3.81 2.57
Debt / EBITDA Adj 4.3x 4.0x 3.7x 3.1x 2.5x 2.0x
Interest Coverage 7. 6.0x 6.6x 7.6x 8.3x 7.9x
MARKET RATIOS 2022 2023 2024 2025E 2026E 2027E
P/E Ord Adj 38.3x 34.0x 34.1x 23.1x 17.9x 14.5x
PBV 14.6x 15.0x 15.0x 9.7x 7.9x 6.1x
EV FIGURES 2022 2023 2024 2025E 2026E 2027E
EV/Sales 5.7x 5.6x 4.6x 3.5x 3.2x 2.9x
EV/EBITDA Adj 16.1x 14.4x 12.7x 9.1x 8.0x 7.1x
EV/EBIT Adj 29.3x 26.0x 25.3x 19.x 15.2x 12.7x
EV/CE 2.8x 2.9x 2.8x 2.3x 2.3x 2.3x
REMUNERATION 2022 2023 2024 2025E 2026E 2027E
Div. Yield ord 1.4% 1.6% 1.5% 2.1% 2.1% 2.1%
FCF Yield Adj -0.9% 11% 2.0% 6.1% 7.6% 8.4%
Roce Adj 7.7% 8.4% 8.3% 8.8% 11.0% 13.9%

Source: Company data and Equita SIM estimates
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BUSINESS DESCRIPTION

WIIT is a leading Italian player in the Private and Hybrid Cloud market. The company is
supporting its clients, operating in diversified end markets (manufacturing, fashion, utilities, energy,
defence, etc) in the transition from a traditional on-premise IT infrastructure model to a premium
cloud model for their mission-critical applications. WIIT supplies recurring management services
on the cloud spanning from Infrastructure (servers, storage, etc.) to application Platforms (ERP
management, security services, 24/7 assistance, disaster recovery and business continuity), to
Applications (monitoring and fault management of critical Applications, with a strong focus on
SAP).

WIIT business model can count on: 1) a portfolio of tier1 customers, with a good
diversification in terms of clients and end-markets; 2) high visibility on sales and cashflow
thanks to multi-year contracts with very low churn rate; 3) strong reputation, driven by i)
a redundant network of best-in-class data centers, ii) a large set of high-level
certifications, in particular related to SAP Outsourcing operations; iii) strong client
references.

WIIT is operating in a sector experiencing a structural HSD growth, thanks to the benefit
generated from the new “as-a-service” model compared to the traditional “on-premise”
model: 1) full flexibility to scale up/down systems and services, based on actual needs; 2)
improved level of reliability and security; 3) optimization of IT costs and switch of IT
spending from capex to opex. In particular, private cloud is providing an IT infrastructure
developed for the specific needs of a single company, usually for mission-critical

applications.

WIIT is operating in Italy, Germany (since 2020) and Switzerland (since 2024). The first two markets
are worth respectively around € 700mn and € 2,400mn and offer similarities in terms market
structure (many mid-sized manufacturing companies with a large penetration of SAP as ERP).

WIIT has delivered an impressive 36% top-line CAGR and 34% Adj. EBITDA CAGR in 2019-
2024, driven by double digit contribution of organic growth and by successful M&A (in Italy
Adelante in 2018, Matika in 2019, Etaeria and Aedera in 2020, ERP Tech in 2022; in Germany
myLoc in 2020, Mivitec, Boreus and Gecko in 2021, Lanson in 2022, Global Access in 2023,
Edge&Cloud and Michgehl&Partners in 2024, in Switzerland Econis in 2024).

WIIT is controlled by WIIT Fin, a vehicle owned by Mr. Alessandro Cozzi, the founder of
the company. Mr. Cozzi controls 58.4% of the share capital and more than 70% of the voting

rights, thanks to a double voting right for shareholders keeping the shares for at least 24 months.

6-YEAR HISTORICAL RESULTS

CAGR

2019 2020 2021 2022 2023 2024 2018-23

SALES 339 529 771 118.8 1301 158.6 36%
growth 34.4% 56.1% 45.6% 54.1% 9.5% 21.9%

Adj. EBITDA 13.2 183 29.5 42.2 50.8 58.0 34%
growth 26.7% 38.8% 61.2% 43.1% 20.4% 14.2
margin 38.9% 34.6% 38.3% 35.5% 39.0% 36.6%

Source: Company data

STRENGTHS / OPPORTUNITIES WEAKNESSES /THREATS

Structurally growing market, with organic and - Limited size in the broad ICT market
external opportunities - Limited geographical diversification

High percentage of recurring revenues, with very - Partial inflation protection in existing contracts
low churn and well-diversified client base - High leverage
- High profitability and limited recurring capex - Limited liquidity also due to limited free float

High-quality tangible and intangible asset base - Risk of asset failures
(data centers, certifications, references)
- Strong M&A track record
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UPGRADE TO BUY: MARKET TURMOIL CREATES AN OPPORTUNITY

We think recent market turmoil has created an opportunity to move back to BUY on

WIIT. The stock has been indeed quite weak (-28% YTD absolute and relative to Italian Mid

Cap) despite some key features of WIIT business model that are particularly attractive in

our view in the current deteriorating macro environment and are therefore not properly

priced at current stock price:

- WIIT business model is offering visible organic trends thanks to
o almost 90% of sales generated by multi-year recurring contracts, with

backlog/sales at 1.6x at the end of 2024;

o very high client stickiness, with limited churn at the moment of contract renewal
(we estimate 2% churn rate in Italy and 4% in Germany);

o premium positioning on managed cloud services for mission critical applications
to mid corporates (€ 400k+ average revenue per direct client in 2024), protecting the
company from possible cuts in IT spending by corporates in weak macro periods;

- high profitability (36.6% EBITDA margin and 18.3% EBIT margin in 2024, moving to
39.9% and 20.9% respectively in 2026 thanks to operating leverage, cost synergies and
lower D&A);

- good FCF generation (6.1%-7.6% FCF yield 2025-2026);

- no direct impact from the US tariffs (business is 100% generated in Europe), with key
risk therefore related to indirect impact on WIIT customers (deterioration of client
financial performance due to tariffs), mitigated by good diversification in terms of
clients (no clients above 4% of sales and largest 20 clients accounting for 24% of group
sales) and end markets (sales well distributed among media, fashion/retail, finance,
professional services, consumer products, manufacturing and others);

- Alively recent news flow on contract renewals/extensions and new logos (i.e. new
clients), confirming WIIT solid competitive positioning and providing visibility on MSD
organic growth over the next 12-24 months;

- Avery effective buy-and-build strategy executed over the last few years, offering:

o A strong track record in terms value creation;

o Improved geographical diversification, with mono-country business transformed into
a well-balanced presence in Italy and Germany and nascent exposure to Switzerland;

o Attractive contribution to long-term top-line, EBITDA and NI growth, also thanks to
synergies yet to be extracted by most recent deals;

- Stock price performing poorly since our downgrade last August (-32% absolute
performance or -38% relative to the Italian Mid Cap index), offering an interesting entry
point at current levels, with multiples now at 9.1x-8.0x EV/EBITDA, 23x-18x Adj. PE
and 6.1%-7.6% FCF yield 2025-26, well below historical levels (5-year average 12m-
forward EV/EBITDA = 15x);

- Positive stock momentum for European players offering cloud services, supported in
our view by growing concerns on the over-reliance of European corporates and PA to US
hyperscalers, in the current scenario of geopolitical fragmentation and increasing
relevance of EU GDPR directive.

WIIT VS. ITALIAN MID CAP INDEX

Source: factset
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On the negative side:

- the company is quite leveraged with D/EBITDA 2024 at 3.6x (or 2.9x adjusted for leases
and current market value of treasury shares) with € 150mn bond issued at very compelling
rates (2.375%) maturing in October 2026. We however do not see any refinancing issue,
considering the deleverage path in 2025-26 (3.1-2.5x D/EBITDA or 2.4x-1.9x net of leases
and treasury shares) and the resiliency of the business. We do not expect also an equity
issue to finance M&A at these depressed levels;

- multiples are not particularly cheap compared to the broader market (ltalian
Industrial mid caps are trading at 6x EV/EBITDA and 12x PE) and there are no direct peers
providing a clear benchmark. However, we think WIIT earnings visibility is much higher
compared to the broader market, given the disruption in global GDP prospects created
by the "reciprocal” tariff announcement on more cyclical/discretionary sectors.

We set a target at € 22PS (from previous € 24PS), as the average between DCF (WACC =
7.1% and g = 2.5%) and multiples (11x EV/EBITDA, 21x Adj. PE 2026 discounted to 12M from
now), at slight premium to peers with similar operating margin (10.9-9.1x average EV/EBITDA
2025-26), given WIIT premium positioning and attractive growth profile (+21% historical Adj.
EPS CAGR 2021-24 and +20% Adj. EPS CAGR projected in the 2024-2027E period).

DFCF ANALYSIS (€ mn)

Assumptions 2025 2026 2027 2028 2029 Beyond

g 2.5% Sales 170.6 1791 188.3 195.9 2037 208.8

WACC 7% Change % 7.6% 5.0% 52% 4.0% 4.0% 2.5%

Ad). EBITDA 65.0 74 773 804 83.6 83.6

Change % 12.0% 10.0% 8.1% 4.0% 4.0% 0.0%

Margin 381 399 41.0 410 41.0 40.0

D&A -34.0 -34.0 -32.0 -32.0 -32.0 -32.1

Adj. EBIT 31.0 374 453 48.4 51.6 514

Change % 6.7% 20.9% 20.9% 6.8% 6.6% -0.3%

Valuation Margin 9.9% 181 20.9 24.0 24.7 253

NPV of FCF (2025-29) 147 Taxes -7.7 -9.4 -11.3 -12.1 -12.9 -12.9

NPV of Terminal Value 647 EBIT after Tax 23.2 28.1 339 36.3 387 386

Estimated Enterprise Value 795 Change % 6.7% 20.9% 20.9% 6.8% 6.6% -0.3%

2024 NFP -213 Capex -33.0 -30.0 -30.0 -309 -315 -32.1

Adjustment to NFP 0 (increase) decrease in NWC -0.2 -0.5 -0.6 0.0 0.0 0.0

Equity 582 Free Cash Flow before minorities 24.0 316 354 374 39.2 386

Peripherals & other -16 FCF Minorities 0.0 0.0 0.0 0.0 0.0 0.0

Total Equity 566 Free Cash Flow after minorities 24.0 316 354 374 39.2 386

# of shares (mn) 26.2 Discount Factor 0.98 1.05 113 121 1.29 1.29

Target Price (€ PS) 22 PV of FCF 24.5 30.0 314 31.0 30.3 29.9

Source: Equita SIM estimates

EV/EBITDA MULTIPLE VALUATION (€ mn)

(A) 2026E multiple 11.0 x (A) 2025E multiple 9.0x 10.0 x 1.0 x 12.0x 13.0x

(B) 2026E EBITDA 71 (B) 2025E EBITDA 7 71 71 il il

(O)=(A)x(B) EV 786 (Q)=(A)x(B) EV 643 714 786 857 929
(D) NFP 2026E -180 (D) NFP 2025E -180 -180 -180 -180 -180
(E) minorities and others -3 (E) minorities and others -3 -3 -3 -3 -3
(F)=(C)+(D)+(E) Stock value (€) 603 (A =(C)+(D)+(E) Stock value (€) 460 531 603 674 745
(G) Dividends to be cashed-in (€) 16 (G) Dividends to be cashed-in (€) 16 16 16 16 16
(H) = (F)+(G) Total stock value (€) 618 (H) = (F)+(G) Total stock value (€) 475 547 618 690 761
(I) # shares outstanding (mn) 26 (1) # shares outstanding fully diluted 26 26 26 26 26
(J) Discount (1+Ke)t 11 (J) Discount (1+Ke)t 11 11 11 11 11
(K)=(H)/(1)/Q) Target (€ PS) 22 (K)=(H)/(1)/(J) Target (€ PS) 17 20 22 25 28
Source: Equita SIM estimates
TARGET PRICE (€ PS)

Method Target Weight

DCF 22 50%

Multiple 22 50%

Target 22 100%

Source: Equita SIM estimates

EQUITA
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A FOCUS ON REVENUE RESILIENCY AND ON RECENT CONTRACT NEWFLOW

One of the reasons for WIIT resilient business model is its limited dependence on any client
and sector, its multi-year contract duration (usually 4-5 years) and its high level of client
stickiness. We are therefore focusing in this section on the composition of WIIT top-line,
supported by the recently released information related to 2024 figures.

B Recurring multi-year contracts

If we exclude the sales generated by German consultancy company Gecko (€ 16mn sales in
2024), around 90% of group sales are generated by recurring revenues (multi-year
contracts for cloud managed services), while the remaining cloud-related business is
generated by activation fees (the payment for the migration of client’s IT platforms to WIT
cloud infrastructure) and by lower value-added HW/SW resale activity (non-core activity
for WIIT, sometime requested by the client as an add-on service).

The multi-year nature of WIIT contracts is confirmed by the size of its backlog (disclosed at
the end of each year), accounting for 1.6x yearly sales in 2024 (€ 247.3mn), up from € 158.6 in
2023 thanks to major contract renewals, continuing also in the first months of 2025 (see
contract announcement in the following chapter).

WIIT BACKLOG AS AT JAN 1%, 2025 (€mn)

SALES 2024 BACKLOG

Source: Company presentation

B Client base made of medium-sized corporates looking for premium cloud services

WIIT is focused on mid-to-large corporate clients, i.e. companies usually generating sales in
the € 200-4,000mn range, operating worldwide and with already quite sophisticated IT
requirements (therefore interested in private cloud solutions offered by premium players).
This is confirmed by the limited number of clients served (580 direct clients at the end of 2024,
of which 213 "top accounts”) and the relevant average size of contracts (€ 400+k generated
annually on average by top clients).

WIIT RECURRING CLOUD SALES ANALYSIS BY CLIENTS

Cloud Direct TOP 1 | 4%
Top Accounts
TOP 20 ’ 24%

0
]
rorso | 36 |

AS PERCENTAGE OF TOTAL 12M REVENUES

580 213 405 K€ 2.6 M€

Top Account Top 10

SinbenofiCent QopQccot Avg. FY2024 revenues | Avg. FY 2024 revenues

Source: Company presentation
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B Well diversified client base

WIIT recurring cloud sales (ARR) are quite fragmented, with largest client accounting for
just 4%, top 20 clients reaching 24%, top 50 generating 36% and top 213 accounts (out of 580
total direct clients) generating around 2/3 of group ARR sales.

WIIT RECURRING CLOUD SALES CLIENT CONCENTRATION
120%
100%
80%
60%
40%
20%

0%
0 100 200 300 400 500 600

Source: Equita SIM elaboration on Company data

B |taly already skewed to PaaS, Germany business model progressing well

41% of group cloud recurring sales (ARR) were generated in Italy and 51% in Germany
in 2024, with the remaining 8% generated in recently entered Switzerland.

WIIT SALES AND EBITDA BREAKDOWN BY COUNTRY

2024 ARR SALES 2024 EBITDA
Switzeland
10.3 Switzeland
12
[taly
53.2
Italy
27.7
Germany
64.9 Germany

29.1

Source: Equita SIM elaboration on Company data

The business in Germany is slightly more concentrated and enjoys lower profitability
compared to Italy: 34.9% EBITDA margin vs. 46.1% in Italy (with EBITDA in Germany therefore
accounting for 50% of group EBITDA, just marginally above Italy). The lower profitability in
Germany is partially due to dilution brought by lower-margin consulting company Gecko and
by recent acquisitions (WHT AG - i.e. Germany excluding Gecko and acquisition completed
in 2024 — was indeed already at 41.1% EBITDA margin in 2024). The other reason for the
lower profitability is the nature of the services currently offered in Germany, still more skewed
to lower value-added services (colocation, laaS) compared to Italy (mainly focused on
PaaS). This is due to the longer presence of WIIT in Italy, where the business model has
started to move to PaaS already more than 10 years ago vs. a more recent development
in Germany, where WIIT entered in 2020 acquiring companies more focused on co-
location/laaS and is progressively pushing these companies to upsell PaaS services. The recent
announcement of a large € 9mn multi-year contract for PaaS services on Cloud Native
platform awarded to WIIT by a large German customer after a competitive bid against
Hyperscalers is an indication in our view of the good progress in the transition of the
German business to higher value-added services (from co-location to PaaS services).

Switzerland is a restructuring story just started (acquired in April 2024), and already
brought to positive EBITDA in 4Q24 and with a target of positive EBIT for 2025.

EQUITA IMPORTANT DISCLOSURES APPEAR AT THE BACK OF THIS REPORT

KNoW HOW




WIIT | April 23, 2025

B Good diversification in terms of end markets

Another key feature of WIIT is its good diversification in terms of end markets, with direct
top accounts generating 23% of sales in Telco&Media, 19% in Fashion&Retail, 14% in

Financial Services, 10% in Professional Services, 8% in Consumer Products and 8% in

Manufacturing.

WIIT SALES GENERATED BY TOP ACCOUNTS BY END MARKETS

Cloud Direct — Top Accounts

Travel & Transport.  Consumer Product

Education &

3% Goods

8% Entertainment

2%
Energy &
Telco & Media U‘:‘II:ES

23% %
Engineering & Constr
/ =

Fashion & Retail

19%
Public Sector
3%

Professional Service
10%
Pharma & Chemical 1nancial Services
4% 14%

Manufacturing
8%

Source: Company presentation

B Supportive news flow on contract renewals and new logos

The news flow has been quite supportive over the last 12 months, both in terms of
contract renewals/extensions and in terms of new logos (i.e. new clients). Here below we
report a list of recent announcements, suggesting a very good visibility on organic growth for
2025, particularly in Italy (rather lively in terms of new logos/upselling). We remind that WIT
is communicating contracts worth more than € 2mn only.

WIIT - CONTRACT ANNOUNCEMENT OVER THE LAST 12 MONTHS (€ mn)

Annual New/
Client sector Country Value Years sales upseling  Renewal Date
Healthcare Italy 7 5 14 14 0 May 15, 2024
Electrical distribution Italy 4.7 4 1175 0 1175 Jul 31, 2024
IP protection Italy 19 5 0.38 0.2 0.18 Aug 5, 2024
Manufacturing Italy 2.8 5 0.56 0.56 0 Oct 21,2024
Manufacturing Italy 2.6 5 0.52 0.4 012 Oct 31, 2024
System integration Italy 2.6 5 0.52 0 0.52  Nov 18, 2024
digital marketing Germany 35 5 0.7 03 0.4 DecTl, 2024
PA Germany 75 4 1.875 0.25 1625 Dec 11, 2024
Fashion Italy 1.4 5 2.28 0 2.28 Dec 27,2024
Professional Services ltaly 5 6 0.83 03 0.53 Jan 9, 2025
Digital trust Italy 29 5 0.58 0.58 0.00 Mar 24, 2025
digital marketing Germany 9 5 1.80 0.6 120 Apr7,2025
TOTAL 60.9 12.6 4.6 8.0

Source: Equita SIM elaboration on Company data
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Our M&A Journey
|

Adelante

Presence in Tuscany (Luxury
district). 70% potentiol
synergles achieved. Upselling
WIIT Biz critical services on
existing customers in
progress. Expansion of service
portfolio

Visiant Matika

Acquisition of Private Qoud Presence in Veneto
datacenters (2) of Visiont with (Manufacturing district).
a long term partnership. Very good upsefling potentiol
Strong synergies achieved (DC on Matika customer base and
shutdown +migration in WIT expansion of service portfolio

Jfocilties)

Source: Company presentation

A VERY EFFECTIVE BUY-AND-BUILD M&A STRATEGY

WIIT boasts a very effective M&A strategy, with an impressive track record both on

restructuring stories and add-ons.

WIIT: ACQUISITION TRACK RECORD

Acquired by WIIT AG from the Friedheim
Loh Group, the business unit of German
Fdge Cloud GmbH allows the WIT Group t
I — _— expand into the German market in the
R42 GmbH Lansol Frankfurt area, buikling on a portfolio of
Etseria & Adera A . more than 40 highly loyol customers
) cquired by WilT, R42 controls Managed Hybrid Cloud
Strong presence in Piedmont and Boreus, o hybrid Cloud provider provider with proprietary doto
emilia-Romagna. indirect Jfor mission critical apps with centers in Limburgerhof and
Channel footpring. Proprietary  two data centers in Stralsund focus on Paas services Michgehl & Partner
Saas technological platform to  and Gecko, a mission critical German cloud provder of chakce for the
e et QRSOPS i kg fegal sector, thanks to a dedicated web
Ouned by WY Rostock platform offering a data centre and a
range of cloud services enhanced by
speciolised consulling and training,

2021

* >

2024

myloc Mivitec GmbH ERPTech Global Access Econis

Dusseldorf-based, develops  Acquired by myLoc, Mvitec is Leading Italian company in IT  GLOBAL is active in private Econis based in Dietikon by Zurich is
Colocation, Private&Public a managed services provider outsourcing services of SAP cloud and managed  active in private cloud and managed
Cloud and Managed hosting (MSP) holding three data systems, of which it holds 4 services since 1996 with a services with an important customer
services. centers. It Is based in Munich certifications customer base of “digital  base in Bonking, Healthcare and
Strong regional market and operates mainly in players* in Munich area Manufocturing mainly in the German
position in mid-west Germany. Bavaria Swiss corner.

B Italy: leading position with opportunistic M&A approach

In Italy, the most recent deal was the acquisition of ERP Tech (deal closed on March 31%,
2022), a provider of IT outsourcing services for SAP systems at around break-even in terms of
EBITDA at the time of the acquisition and very rapidly integrated in the Italian business,
with country profitability above pre-deal levels in less than 12 months.

ITALIAN SALES/EBITDA EVOLUTION (€ mn) 1Q22-4Q24
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Source: Company data
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B Germany: a rapid buy&build strategy to acquire size. Now the focus is on upselling

The company entered the German market in 2020 with the acquisition of myLoc and since

then has completed 6 other deals:

- Mivitec (July 2021): a Munich-based cloud operator specializing in managed services;

- Release 42 (October 2021): consisting of Strasund-based hybrid cloud provider Boreus
and Rostock-based DevOp provider Gecko;

- Lansol (September 2022): a Limburgerhof-based operator specialized in private cloud
and Platform as a Service (PaaS) solutions, particularly serving the tax and accounting
sectors via an indirect channel;

- Global Access (January 2023): a Munich-based private cloud and managed services
provider focused on digital players;

- Cloud&Edge (January 2024): a Frankfurt area-based operator with competencies in
cloud native solutions and Kubernetes;

- Michgehl&Partner (October 2024): a Nordwalde-based player with focus on cloud
solutions for the legal sector.

GERMAN SALES/EBITDA EVOLUTION (€ mn) 2020-2024

100.0 46.0%
200 44.0%
80.0
42.0%

70.0
50.0 38.0%
40.0 36.0%

300
34.0%

200
. . 32.0%
0.0 30.0%

2020pf 2021pf 2022 2023 2024
I Sales EBITDA  emm===EBITDA margin

Source: Company data

Though the business model in Germany, as previously mentioned, is still less focused on
value-added services compared to Italy and more skewed to colocation and laaS solutions
(therefore offering lower margin, lower contract duration and lower protection to churn),
Germany boasts already an interesting size (€ 83.5mn sales, of which € 64.9mn ARR,
€ 29.1mn EBITDA) and profitability (34.9% EBITDA margin), and has benefitted from a
strong integration effort over the last few years, with all companies offering cloud services
merged in WIIT AG in the summer 2024 and operating under a unified WIIT brand. As
mentioned before, this effort has already led WIIT AG to an EBITDA margin of 41.1% in 2024,
up +500bps compared to 2023. The IT consultant and software development company Gecko,
part of Release4?2 deal, remains a separate legal entity given its different business model.

WIIT is still looking for small but strategic M&A targets in Germany offering interesting
assets (a loyal customer base, skilled resources, infrastructure) and room for cost synergies.
From an organic standpoint, the main focus is on upselling managed cloud services to the
existing customer base and in signing contracts with new logos in order to exploit the recently
revamped DC infrastructure and benefit from the high operating leverage.

B Switzerland: a turnaround story in a new attractive market

In March 2024 WIIT entered the Swiss market with the acquisition of Econis, a Zurich-based
company offering cloud services mainly to financial, large software and industrial clients.
Econis was generating almost zero EBITDA at the time of the acquisition (€ -0.1mn
EBITDA in 2Q24, first period of consolidation) and has moved to a modest profitability at
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EBITDA level in 2024 (€ 1.2mn in FY24) with a target to reach positive EBIT in 2025, thanks
to effective effort on retaining key customers and cutting costs.

Switzerland is an attractive market for WIIT given its size (USD 2bn hybrid cloud market in
2024, not far from lItaly at USD 2.91bn), national regulation requiring the provision of certain
cloud services from Swiss-based assets and large presence of mid-sized corporates operating
in WIIT key end markets. This is therefore an area where WIIT is looking for new M&A
opportunities in order to improve its scale and asset base and activate synergies, as done in
Italy and Germany in the past few years.

SWISS SALES/EBITDA EVOLUTION (€ mn) 2Q24-4Q24
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Source: Company data

B M&A strategy: very consistent, well executed and value accretive

Since 2020, we calculate that WIHT has acquired more than € 100mn sales, generating
around € 24mn EBITDA before synergies (24% EBITDA margin) and paying an EV of around
€ 155mn (including earn-outs) or around 6.5x EV/EBITDA.

Germany in particular, though not yet at the optimal level in terms of business proposition,
is expected to generate in 2025 € 92mn sales and € 34mn EBITDA (37% margin) after
€ 152.5mn invested in M&A and some € 9mn cash-out for the upgrade of the German
Data Centre infrastructure. The return on investment has been quite impressive in such a
short time period and from greenfield.

M&A DEALS SINCE 2020 (€ mn)

Target Country Stake  EV**  Sales* EBITDA* Margin* EV/EBITDA date
MyLoc Ger 100% 483 173 83 48% 5.8x 2020
Mivitec Ger 100% 3.0 39 0.5 13% 59x 2021
Boreus Ger 100% 53.6 14.6 6.8 47% 7.9x 2021
Gecko Ger 100% 14.6 13.2 2.1 16% 6.9x 2021
Erptech It 100% 2.6 7.8 0.5 6% 51x 2022
Lansol Ger 100% 173 6.6 2 30% 8.7x 2022
Global Access Ger 100% 7.3 4.5 1 22% 7.3x 2023
Edge&Cloud Ger 100% 31 9.0 neg neg nm. 2023
Econis Switz 100% 0.0 20 2 10% n.m. 2024
Michgehl & Partner  Ger 100% 53 4.5 0.8 18% 6.6x 2024
TOTAL 155.0 1014 24.0 24% 6.5x

* results related to the fiscal year before the acquisition, excl Michgehl&Partner (results related to current fiscal year)
** including earn-outs and leases
Source: Company data

We think WIIT can continue its organic and external growth story given the good level of
FCF, providing fresh capital for M&A and deleverage. We think the opportunity to raise
new capital to accelerate external growth has been put on hold, given the current
depressed stock level, but could be resumed in case of more favourable market conditions.
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A PREMIUM POSITIONING UNDERPINNED BY PREMIUM ASSETS

At the heart of WIIT's premium service strategy are its 3 data centers (2 in Milan and 1 in

Dusseldorf), certified as Tier IV, the most advanced certification level awarded by the Uptime

Institute. These facilities:

- Are fault-tolerant and built with quadruple redundancy (4N+2 architecture);

- Guarantee 99.995% availability, i.e. less than 30 minutes of downtime per year;

- Are equipped with fully duplicated and isolated systems, including power, cooling,
and connectivity;

- Ensure zero service interruption during maintenance or component failure.

DATA CENTER TIERING ACCORDING TO UPTIME INSTITUTE

Tier IV datacenter for business-critical applications
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Source: Company data

WIIT's data centers are strategically distributed across 7 European regions, allowing

proximity to clients and low-latency service. Its infrastructure includes:

- 2 Premium Zones based on Tier IV DC in Germany (West) and Italy (North-West);

- 5 Standard Zones, of which 3 in Germany (North, Center, South), 1 in Italy (North-
East), and 1 in Switzerland (North);

- Disaster Recovery capabilities in all 7 zones;

- Full compliance with BSI standards in Germany and GDPR across the EU, with a focus
on data sovereignty and cloud independence from U.S.-based providers.

WIIT DATA CENTER INFRASTUCTURE

The secure cloud paradigm in
7 regions

SECURED BY DESIGN
‘Stondars Securky Loyar
HIGHLY AVAILABLE
Recungant tachnoiogy

SCALABLE
Resources ovoiiobis an-demand to scose-cut

HYBRID
[ e —

HIGHLY RELIABLE
Tir ¥ and vy Ngh-and infrstrcure

MANAGED
Aveiapisty of H26 manoged sarvices

EeEEnnEn;f

PREMIUM SECURITY
Cpbarsecurty Servs manoged by WIT

BUSINESS CONTINUITY

ey p——

BACKUP OFFSITE SECURED
Ronsomware proof Bociup.

Source: Company data

Each data center is monitored 24/7 through a Security Operations Center (SOC).
Thanks to the relevant investments executed over the past 5 years, WIIT has still ample

spare capacity in its existing data centers (more than 50% in Italy and 25% in Germany),
allowing for an almost doubling of current sales with no needs of major DC expansion.
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COMPETITIVE POSITIONING AND PEER COMPARISON

WIIT's main competitors are provided in the chart below, for both Italy and Germany. They

typically are:

- System integrators having also a cloud offer (like DXC, Atos, Engineering in Italy, All-
for-one and Datagroup in Germany) or divisions of TLC players focused on system
integration/cloud services (like T-System in Germany — part of DT, or Fastweb in Italy);

- Kyndrill, the spin-off of IBM offering managed services mostly for corporates using IBM
legacy infrastructure;

- Companies more focused on efficient large scale co-locations/hosting services, like
global players Digital Realty or Equinix or more regional players like Aruba, Register.it,
Brenner.Com

If we compare, when available, profitability of these players with WIIT, we find that players
more focused on system integration are typically generating an EBITDA margin in the mid-

to-high teens level while colocators are typically positioned in the 40-50% margin range.

WIIT COMPETITIVE LANDSCAPE
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Source: Company presentation

We have identified some additional peers, not directly competing with WIIT because they

mainly offer different services (web hosting, domain management, connectivity) or because

they serve mainly retail clients or small-medium enterprises:

- lonos, German player operating mainly in web hosting and with a small cloud offer

- Digital Ocean, US players operating in cloud services and managed services

- Go Daddy, US players operating mainly in domain and web hosting services

- OVH, French player operating in the hybrid and public cloud services for consumers/small
enterprises

- DHH, Italian player offering mainly laaS services in Italy and in Eastern European countries.

WIIT is sometime competing also with hyperscalers (Amazon WS, Google Cloud, Microsoft
Azure), which are more focused on public cloud and on standard services offered at a global
scale, supported by an extensive infrastructure of hyperscale DC. We think WIIT business
model and proposition is however focused on different selling points vs. hyperscalers, as
summarized in the following table.
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COMPETITIVE POSITIONING: WIIT VS. HYPERSCALERS

Dimension WIIT Hyperscalers (AWS/Azure/GCP)

Business Focus Boutique cloud provider for mission-critical, regulated workloads Global-scale public cloud platforms

Client Segment Enterprise clients All segments

Service Customization High (tailor-made hybrid/private cloud) X Low (self-service, standardized)

Managed Services Full-stack managed services incl. apps & security X Limited; partners provide management layers

Data Center Tier Tier IV certified N\ Mostly Tier lll

Geographic Reach ltaly + DACH focus Global

Recurring Revenue recurring revenue from long-term contracts A\ Usage-based, less predictable per client

CapEx Model Moderate (acquisitions, premium infrastructure) Very high (data centers at global scale)

Security & Sovereignty Appeal Strong, especially in regulated EU sectors A Questioned for US-based jurisdiction (Cloud Act concerns)

Source: Equita SIM elaboration

In terms of valuation metrics, in the absence of listed pure peers, we are comparing
WIIT with the players described above - excluding Hyperscalers, given their global breadth
and totally different business model.

As highlighted by the chart below:

- peers operating mostly as consultants/system integrators are showing a much lower
EBITDA/EBIT margin compared to WIIT and other cloud providers and deserve much
lower EV/EBITDA multiples;

- OVH is showing an EBITDA margin similar to WIIT and other cloud providers but
much lower EBIT margin due to the lower value-added services provided to its client
base and higher capital intensity required to sustain growth. For this reason, the stock is
trading at much lower EV/EBITDA multiples compared to cloud players;

- lonos, Go Daddy, Digital Ocean and DHH are more comparable to WIIT in terms of
EBITDA/EBIT margins and growth profile, even though they have a different
positioning (lonos and Go Daddy are more focused on web hosting services, Digital
Ocean is more focused on standard public cloud services for SMEs, DHH is more
focused on connectivity/infrastructure services and geographically more exposed to
the Balkan region).

PEER COMPARISON: EBITDA/EBIT MARGIN
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EV/EBITDA 2026 vs. EBIT MARGIN 2026
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ESTIMATES OFFERING GOOD VISIBILITY

We had revised our estimates after the release of 2024 results to factor in:

- More prudent organic sales growth (+4.2% vs. previous +6.7%, with Italy at +6.5%,
Germany at +3.2% and Switzerland - still in consolidation mode - flat);

- Similar EBITDA (around € 65mn), with improved margin (38.1% vs. previous 36.2%
exp.), thanks to lower low-value-added sales and confirming of synergies from past
acquisitions in Germany;

- Higher D&A (moving up to €34mn in 2025 and 2026 and back to € 32mn in 2027
excluding PPA) due to shorter (3-year) operating leases for the recent CAPEX (as already
visible in 2024 D&A, up to € 29.0mn vs. € 22.8mn in 2023);

- Lower Adj. EPS due to higher D&A and tax rate (28% vs. 26% expected).

ESTIMATE REVISION (€ mn)

2025E 2025E 2026E 2026E 2027E 2027E

Exp. Act. Prev. Curr. Prev. Curr.

Revenues 179.0 170.6 190.0 1791 1993 188.3
% chg -4.7% -5.8% -5.5%
Abs chg -84 -10.9 -11.0
Adj. EBITDA 64.8 65.0 737 714 79.3 71.3
% chg 03% -3.1% -2.5%
Abs chg 0.2 -2.3 -2.0
Adj. EBIT 356 31.0 43.9 37.4 48.9 453
% chg -12.9% -14.7% -7.4%
Abs chg -4.6 -6.5 -3.6
Adj. NI 20.2 16.1 263 20.8 27.8 25.6
% chg -20.3% -20.9% -8.1%
Abs chg -4.1 -5.5 -2.3
FCF 235 227 29.6 28.2 307 312
% chg -3.0% -4.6% 1.5%
Abs chg -0.7 -1.4 0.5
CAPEX (+leases) 28.1 33.0 289 30.0 30.2 30.0
% chg 17.5% 3.7% -0.6%
Abs chg 49 11 -0.2
NFP -196.8 -200.8 -175.0 -180.3 -144.3 -157.0
% chg 2.0% 3.0% 8.8%
Abs chg -39 -53 -12.6

Source: Equita SIM estimates and company data
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Even in the current uncertain macro scenario, we think WIIT can deliver +6% top-line
CAGR (+7.3% CAGR on ARR), 10% EBITDA CAGR and 20% Adj. EPS CAGR 2024-2027,
with estimates enjoying a good level of visibility given the recurring nature of c90% of
group cloud sales, recent contract announcements and € 4-5mn cost synergies yet to be
extracted by 2027 from past acquisitions in Germany and Switzerland.

SALES BREAKDOWN (€ mn)

2022 2023 2024 2025E 2026E 2027E
Italy 59.2 57.7 60.0 63.5 67.4 72.0
Germany 60.8 72.4 83.5 917 96.7 101.4
Switzerland 0.0 0.0 15.1 15.4 149 15.0
TOTAL 118.8 1301 158.6 170.6 179.1 188.3
Italy 50% 44% 38% 37% 38% 38%
Germany 51% 56% 53% 54% 54% 54%
Switzerland 0% 0% 10% 9% 8% 8%
TOTAL 100% 100% 100% 100% 100% 100%

Source: Company data and Equita SIM estimates

SALES GROWTH AND ARR ORGANIC GROWTH

SALES GROWTH 2022 2023 2024 2025E 2026E 2027E
Italy 14.9% -0.5% 4.0% 5.8% 6.3% 6.7%
Germany 139.2% 19.1% 15.3% 9.9% 5.4% 4.8%
Others -3.2% 0.5%
TOTAL 54.1% 9.5% 21.9% 7.6% 5.0% 5.2%
Italy 12.5% 7.8% 8.3% 6.5% 7.0% 7.0%
Germany 9.7% 7.1% 4.2% 3.2% 7.0% 7.0%
Switzerland 0.0% 0.0% 5.0%
Total ARR organic 11.0% 7.4% 6.1% 4.2% 6.4% 6.5%

Source: Company data and Equita SIM estimates

EBITDA BREAKDOWN (€ mn)

2022 2023 2024 2025E 2026E 2027E
Italy 21.7 263 271.7 294 314 335
Germany 20.5 24.5 29.1 33.8 37.0 39.7
Switzerland 12 17 3.0 4.0
TOTAL 422 50.8 58.0 65.0 7.4 773
Italy 36.7% 45.6% 46.1% 46.4% 46.6% 46.6%
Germany 33.6% 33.8% 34.9% 36.9% 38.3% 39.2%
Switzerland 7.9% 11.0% 20.1% 26.7%
EBITDA Margin 35.5% 39.0% 36.6% 38.1% 39.9% 41.0%

Source: Company data and Equita SIM estimates

We are positioned 3%/4% below consensus on 2025-2026-2027 sales but broadly in line in
terms of Adj. EBITDA, probably due to a more prudent assumption on Econis top-line
contribution. At Adj. EBIT and Adj. EPS level, we are factoring in the temporary ramp-up in
D&A, expected to normalize in 2027.

EQUITA ESTIMATES VS. CONSENSUS (€ mn)

Consensus Equita estimates Equita vs Consensus
2025 2026 2027 2025 2026 2027 2025 2026 2027
Sales 1762 1865 1970 1706 1791 1883 -3% -4% -4%
Adj. EBITDA 65.7 72.0 77.0 65.0 7.4 773 -1% -1% 0%
Adj. EBIT 344 40.6 454 31.0 37.4 453 -10% -8% 0%
Adj. EPS (€) 68.5 85.8 96.7 61.9 79.9 98.3 -10% -7% 2%

Source: Equita SIM estimates and Factset consensus
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4Q24 RESULTS

On March 11t WIIT reported 4Q24 results. Main highlights:

- Revenues: € 43.4mn vs. € 44.6mn expected (+28% vs. +31% expected), due to the lower
contribution of organic growth (4.4% vs. 7.8% expected), while the M&A contribution was
broadly in line (€8.1mn).

- EBITDA margin better than expected (35.5% vs. 32.4% expected), bringing EBITDA
substantially in line with our estimates. On a like-for-like basis, the FY24 margin would
have been 41.1%, up +210bps year-over-year.

e In ltaly, the EBITDA margin was at 46% in FY24 (45.7% expected)

e in Germany EBITDA margin stood at 37.9% (35.1% expected) or 41.1% excluding M&A
and the Gecko advisory business (36.3% in FY23).

e Small positive contribution to EBITDA came from Switzerland (€ 1.7mn);

- EBIT and NI were below expectations due to higher D&A and taxes;

- NFP was in line with expectations at € -212.5mn, with an improvement of €2mn
compared to 3Q24;

- The proposed DPS was € 0.30, in line with expectations.

From the call, the main messages were:

- Switzerland: 2025 EBITDA target is €1.7mn, implying a small positive EBIT (€ 0.3mn);

- 2025 Capex: €25/27mn net of IFRS Capex, stable vs 2024;

- MG&A: priority to integration, though management is still looking at some foreign bolt-
on acquisitions.

WIIT - 4Q 24 - RESULTS

EXPECTED REPORTED

Q4-23 Q4-24E  YoYgr. % Q4-24E  YoYar. %

Revenues 320 44.6 25% 434 36%
Adjusted EBITDA 134 14.4 3% 15.4 15%
Margin 41.7% 32.4% - 35.5% -
Adj. EBIT 7.6 71 -13% 81 7%
Margin 23.8% 16.0% = 18.7% =
Ad]. net income 49 37 -31% 2.6 -47%
Margin 15.4% 8.2% = 6.0% =
Net income 30 26 -18% -0.9 -130%
Margin 9.2% 5.8% - -2.0% -
NFP -200 -212.5 8% -212.7 7%

Source: Equita SIM estimates, Bloomberg consensus and Company data

On a FY24 basis, WIIT has delivered an organic growth in ARR of +6.1%, of which +8.3%
in Italy and +4.2% in Germany.

Here below we highlight the historical trend in ARR organic growth over the last 4 years (2021-
2024), both at group level and for the Italian and German markets.

HISTORICAL ORGANIC GROWTH IN ARR

ARR Htaly Organic Growth % ARR Group Organic Growth %

Avg. ARR Italy Avg. ARR Group
Organic Growth 8.8% Organic Growth 8.1%
+11.0%

2020 PROFORMA 20214 20224 2020 PROFORMA  2021A 20224

ARR Germany Organic Growth % ARR Group Reported Growth %

Avg. ARR Germany x Avg. ARR Group
Organic Growth 7.8% Reported Growth 36%
: an.6%

**ARR: revenues reported related to 2024 from recurring services of companies operating in the Cloud and Cyber Security market in ltaly (WIIT S.p.A.), w
Germany (WIIT AG, M&P, exc. Gecko) and Switzerland (Econis AG).

Source: Company presentation
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VALUATION UPDATED TO € 22PS

We have updated the valuation to reflect the higher WACC triggered by recent market
turmoil, reducing the target to € 22PS from the previous € 24 (updated post 4Q24 results
to reflect mainly the revised estimates), with an implied multiple of 10.8x-9.7x EV/EBITDA
2026-2027 and 28x-23x Adj. PE 2026-2027.

DFCF ANALYSIS (€ mn)

Assumptions 2025 2026 2027 2028 2029 Beyond

g 2.5% Sales 170.6 1791 188.3 195.9 2037 208.8
WACC 7% Change % 7.6% 5.0% 52% 4.0% 4.0% 2.5%
Adj. EBITDA 65.0 4 713 80.4 83.6 83.6

Change % 12.0% 10.0% 8.1% 4.0% 4.0% 0.0%

Margin 38.1 399 41.0 410 41.0 40.0

D&A -34.0 -34.0 -32.0 -32.0 -32.0 -32.1

Adj. EBIT 310 374 453 48.4 51.6 514

Change % 6.7% 20.9% 20.9% 6.8% 6.6% -0.3%

Valuation Margin 9.9% 181 20.9 24.0 24.7 25.3

NPV of FCF (2025-29) 147 Taxes -7.7 -9.4 -11.3 -12.1 -12.9 -12.9
NPV of Terminal Value 647 EBIT after Tax 23.2 281 339 36.3 387 386
Estimated Enterprise Value 795 Change % 6.7% 20.9% 20.9% 6.8% 6.6% -0.3%
2024 NFP =213 Capex -33.0 -30.0 -30.0 -30.9 -315 -32.1
Adjustment to NFP 0 (increase) decrease in NWC -0.2 -0.5 -0.6 0.0 0.0 0.0
Equity 582 Free Cash Flow before minorities 24.0 316 354 374 39.2 386
Peripherals & other -16 FCF Minorities 0.0 0.0 0.0 0.0 0.0 0.0
Total Equity 566 Free Cash Flow after minorities 24.0 316 354 374 39.2 386
# of shares FD (mn) 26.2 Discount Factor 0.98 1.05 113 121 1.29 1.29
Target Price (€ PS) 22 PV of FCF 24.5 30.0 314 31.0 30.3 29.9

Source: Equita SIM estimates

DCF SENSITIVITY (€ PS)

Perpetuity growth
2.0% 2.5% 3.0%
6.6% 22 25 30
WACC 7.1% 19 22 25
7.6% 17 19 22

Source: Equita SIM estimates

By applying a multiple of 11x EV/EBITDA, at a slight premium compared to the average of
the players identified as most representative (at least in terms of profitability level) with
respect to which WIIT offers in our opinion a business with greater visibility (more stable
customer base, longer-term contracts, higher value added proposition) and a better growth
profile (at least on a historical perspective), we arrive at a valuation of € 22 PS.

EV/EBITDA MULTIPLE VALUATION (€ mn)

(A) 2026E multiple 1.0 x (A) 2026E multiple 9.0x 10.0 x 1.0 x 12.0x 13.0x
(B) 2026E EBITDA 71 (B) 2026E EBITDA 71 71 71 71 71
(O)=(A)x(B) EV 786 (O)=(A)x(B) EV 643 714 786 857 929
(D) NFP 2026E -180 (D) NFP 2026E -180 -180 -180 -180 -180
(E) minorities and others =3 (E) minorities and others -3 -3 =3} -3 -3
(F)=(C)+(D)+(E) Stock value (€) 603 (A =(C)+(D)+(E) Stock value (€) 460 531 603 674 745
(G) Dividends to be cashed-in (€) 16 (G) Dividends to be cashed-in (€) 16 16 16 16 16
(H) = (A+(G) Total stock value (€) 618 (H) = (A+(G) Total stock value (€) 475 547 618 690 761
(I) # shares outstanding (mn) 26 (1) # shares outstanding (mn) 26 26 26 26 26
(J)) Discount (1+Ke)t 11 ()) Discount (1+Ke)t 11 11 11 11 11
(K)=(H)/()/0) Target (€ PS) 22 (K)=(H)/(1)/J) Target (€ PS) 17 20 22 25 28

Source: Equita SIM estimates

We set the target at € 22PS, as the average between DCF e multiple valuation.

TARGET PRICE (€ PS)

Method Target Weight
DCF 22 50%
Multiple 22 50%
Target 22 100%

Source: Equita SIM estimates
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The implied multiple at our target price of 12.2x-10.8x 2025-26 EV/EBITDA is well below
the average 12m-forward EV/EBITDA multiple of around 15x (range 11x-19x) recorded in
the period 2019-2024.

WIIT HISTORICAL EV/EBITDA MULTIPLE

— WIIT SpA - EV/EBITDA - NTM

5
‘23 24

~
I
5

20

Source: Company data

WIIT AND PEERS MULTIPLES

ND/

Mkt cap EV PERF EV/EBITDA EV/EBIT P/E EBITDA margin ~ EBIT margin  Ebitda

Company Curr.  Price (€mn) (€ mn) 1M 2025E  2026E  2025E  2026E  2025E  2026E 2025E 2026E 2025E 2026E  2025E
WIIT EUR 143 372 590 -26% 9.1x 8.0x 19.1x 15.2x 23.1x 17.9x 38% 40% 18% 21% 3.1
Go Daddy usb 1718 21,556 23,121 -13% 16.9x 14.1x 23.1x 18.8x 26.7x 21.6x 32% 34% 23% 25% 1.1x
DigitalOcean usb 274 2,215 3,081 -20% 10.1x 8.4x 15.6x 12.6x 14.3x 12.5x 39% 40% 25% 26% 2.8x
IONOS Group EUR 282 3,948 4,608 29% 9.1x 7.7x 11.9x 9.9x 17.0x 14.3x 30% 31% 23% 24% 1.3x
DHH EUR  19.8 104 106 -14% 7.5x 6.3x 12.4x 10.2x nm nm 32% 33% 20% 20% 0.1x
OVH Groupe EUR 121 1832 2,956 38% 6.5x 5.7x 37.3x 26.1x nm nm 40% 41% 7% 9% 2.5x
Datagroup EUR 540 451 451 7% 5.2x 4.8x 8.6x 7.8x nm nm 15% 16% 9% 10% 1.9x
DXC Technology usb 144 2,291 3,717 -28% 2.2x 1.9x 4.3x 3.5% 4.2x 4.1x 15% 15% 8% 8% 0.8x
All for One Group EUR 506 252 1,280 -13% 4.5x 3.8x 7.7x 6.2x 10.3x 8.9x 12% 12% 7% 8% 0.5x

Kyndryl Holdings usb 292 5,990 6,828 -16% 3.0x 2.4x 12.2x 7.5x 15.8x 9.3x 18% 19% 4% 6% 0.4x

Source: Equita SIM estimates and Factset consensus, calendarized data

STATEMENT OF RISKS FOR WIIT

The primary factors that could negatively impact the stock include:

- Risk of asset failure causing damages to clients or hit on reputation;

- Inability to integrate announced acquisitions and to deliver projected synergies;

- Inability to find and execute new accretive M&A deals;

- Higher-than-expected cost inflation on opex and capex, impacting margins and FCF
generation;

- Market share gains by software vendors distributed on the cloud on which WIT could
have a lower credibility/know how compared to existing portfolio;

- Deterioration in the geopolitical risk;

- Inability to attract new talents and retain key managers.
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P&L - €mn

SALES Rep
Growth

EBITDA Rep
Growth

Margin

D&A

EBIT Rep

Growth

Margin

Net Interest Charges
Equity & Financials
Other Financials
Financial Expenses
Non Recurrings
PBT Rep

Growth

Income Taxes

Tax rate

Minority Interest
Discontinued Operations
Net Income Rep
Growth

Margin

Net Income Adj
Growth

Margin

CF Statement

FFO

Chg. in Working Capital
Other chg. in OCF

NCF from Operations
CAPEX

Financial Investments
Other chg in investments
NCF from Investments
Dividends paid

Capital Increases

Other changes in financing
NCF from Financing
CHG IN NFP

2022
19
54.1%
39.8
70.7%
33.5%
=235
16.2
218.2%
13.7%
-5.6
0.0

0.8
-4.8
0.8
1.4
1356.4%
-3.6
-31.5%
0.0

0.0

7.8
n.m.
6.6%
12.5
51.8%
10.5%

2022
30.0
-6.9

0.0
231
-27.0
=274
-1.2

-55.6
-8.4
-5.3

3.2

-10.5

-43.0

2023
130
9.5%
46.9
18.0%
36.0%
=274
19.5
19.9%
15.0%
-7.8
0.0
0.0
-18
0.0
17
2.0%
-3.3
-28.5%
-01
0.0
83
5.6%
6.4%
151
20.5%
11.6%

2023
364
-1.0
0.0
354
-24.7
-10.5
-53
-40.5
-7.8
-9.9
36
-14.1
-19.2

2024
159
21.9%
56.3
20.0%
35.5%
-35.0
213
9.5%
13.4%
-8.6
0.0
0.0
-8.6
0.0
12.7
8.6%
-3.4
-26.7%
0.0
0.0
93
12.2%
5.9%
14.8
-1.9%
9.3%

2024
45.9
-5.8
0.0
401
-26.7
-13.2
-4.8
-44.7
-7.8
-1.4
33
-5.9
-10.5

2025E
7
7.6%
65.0
15.4%
38.1%
-40.0
25.0
17.2%
14.6%
-8.6
0.0
0.0
-8.6
0.0
16.4
29.2%
-4.4
-26.7%
0.0
0.0
12.0
29.2%
7.0%
16.1
9.1%
9.4%

2025E
52.9
-0.2
0.0
527
-26.0
0.0
-7.0
-33.0
-7.8
0.0
0.0
-7.8
1.9

2026E
179
5.0%
7.4
10.0%
39.9%
-40.0
314
26.0%
17.6%
-8.6
0.0
0.0
-8.6
0.0
229
39.6%
-6.1
-26.7%
0.0
0.0
16.8
39.6%
9.4%
20.8
29.0%
11.6%

2026E
58.8
-0.5
0.0
58.2
-26.0
0.0
-4.0
-30.0
-7.8
0.0
00
-7.8
204

2027E
188
5.2%
77.3
8.1%
41.0%
-38.0
39.3
24.9%
20.8%
-97
0.0
0.0
-9.7
0.0
295
29.1%
-79
-26.7%
0.0
0.0
217
29.1%
11.5%
25.6
23.0%
13.6%

2027E
61.7
-0.6
0.0
61.2
-26.0
0.0
-4.0
-30.0
-7.8
0.0
00
-7.8
234

Source: Company data and Equita SIM estimates
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INFORMATION PURSUANT TO EU REGULATION 2016/958 supplementing Regulation EU 596/2014 (c.d. MAR)

This publication has been prepared by the following financial analyst(s) on behalf of EQUITA SIM SpA (licensed to practice by
CONSOB resolution no. 11761 of December 22nd 1998 and registered as no. 67 in the ltalian central register of investment service
companies and financial intermediaries) to which he/she/they is/are bound by an employment contract: Domenico Ghilotti

In the past EQUITA SIM has published studies on WIIT

EQUITA SIM is distributing this publication via e-mail to more than 900 qualified operators on Wednesday, 23 April 2025 at 08:00
AM.

The prices of the financial instruments shown in the report are the closing prices of the date indicated in the first page stock data
table.

EQUITA SIM intends to provide continuous coverage of the financial instrument forming the subject of the present publication, with
a semi-annual frequency and, in any case, with a frequency consistent with the timing of the issuer’s periodical financial reporting
and of any exceptional event occurring in the issuer’s sphere of activity.

The information contained in this publication is based on sources believed to be reliable. Although EQUITA SIM makes every
reasonable endeavour to obtain information from sources that it deems to be reliable, it accepts no responsibility or liability as to
the completeness, accuracy or exactitude of such information. If there are doubts in this respect, EQUITA SIM clearly highlights this
circumstance. The most important sources of information used are the issuer's public corporate documentation (such as, for
example, annual and interim reports, press releases, and presentations) besides information made available by financial service
companies (such as, for example, Bloomberg and Reuters) and domestic and international business publications. It is EQUITA SIM's
practice to submit a pre-publication draft of its reports for review to the Investor Relations Department of the issuer forming the
subject of the report, solely for the purpose of correcting any inadvertent material inaccuracies. This note has been submitted to
the issuer.

The recommendation was produced using proprietary Excel models that are stored on company servers. The models are backed
up at the end of each month.

EQUITA SIM has adopted internal procedures able to assure the independence of its financial analysts and that establish appropriate
rules of conduct for them.

Furthermore, it is pointed out that EQUITA SIM SpA is an intermediary licensed to provide all investment services as per ltalian
Legislative Decree no. 58/1998. Given this, EQUITA SIM might hold positions in and execute transactions concerning the financial
instruments covered by the present publication, or could provide, or wish to provide, investment and/or related services to the
issuers of the financial instruments covered by this publication. Consequently, it might have a potential conflict of interest concerning
the issuers, financial issuers and transactions forming the subject of the present publication.

Equita SIM S.p.A. performs or has performed in the last 12 months the role of specialist for financial instruments issued by WIIT.

In addition, it is also pointed out that, within the constraints of current internal procedures, EQUITA SIM's directors, employees
and/or outside professionals might hold long or short positions in the financial instruments covered by this publication and buy or
sell them at any time, both on their own account and that of third parties.

Research Division management alone determines the remuneration of the analysts who produced the publication, and their
remuneration is not linked to Equita SIM's Investment Banking transactions. It is linked to Equita SIM’s total revenue, which includes
the revenue of the Investment Banking and Sales & Trading Divisions.

For more details on the policies and principles designed to ensure the integrity and independence of Equita SIM analysts, please
refer to the policy on organizational mechanisms of the Research activity available at www.equita.eu on the “Legal notices” section.

The recommendations to BUY, HOLD and REDUCE are based on Expected Total Return (ETR — expected absolute performance in
the next 12 months inclusive of the dividend paid out by the stock’s issuer) and on the degree of risk associated with the stock, as
per the matrix shown in the table. The level of risk is based on the stock’s liquidity and volatility and on the analyst’s opinion of the
business model of the company being analysed. Due to fluctuations of the stock, the ETR might temporarily fall outside the ranges
shown in the table.

EXPECTED TOTAL RETURN FOR THE VARIOUS CATEGORIES OF RECOMMENDATION AND RISK PROFILE

RECOMMENDATION/RATING Low Risk Medium Risk High Risk
BUY ETR >=10% ETR >=15% ETR >=20%
HOLD -5% <ETR< 10% -5% <ETR< 15% 0% <ETR< 20%
REDUCE ETR <= -5% ETR <= -5% ETR <= 0%

The methods preferred by EQUITA SIM to evaluate and set a value on the stocks forming the subject of the publication, and therefore
the Expected Total Return in 12 months, are those most commonly used in market practice, i.e. multiples comparison (comparison
with market ratios, e.g. P/E, EV/EBITDA, and others, expressed by stocks belonging to the same or similar sectors), or classical
financial methods such as discounted cash flow (DCF) models, or others based on similar concepts. For financial stocks, EQUITA SIM
also uses valuation methods based on comparison of ROE (ROEV —return on embedded value — in the case of insurance companies),
cost of capital and P/BV (P/EV — ratio of price to embedded value — in the case of insurance companies).

Ord WIIT IM MOST RECENT CHANGES IN RECOMMENDATION AND/OR IN TARGET PRICE:

Date Rec. Target Price Risk. Comment
March 24, 2025 Hold 24.00 Medium -
October 18, 2024 Hold 26.00 High -
August 2, 2024 Hold 24,00 High change in upswde/dog;s;gremzontcegtla\ because of stock
DISCLAIMER

The purpose of this publication is merely to provide information that is up to date and as accurate as possible. The publication does
not represent to be, nor can it be construed as being, an offer or solicitation to buy, subscribe or sell financial products or
instruments, or to execute any operation whatsoever concerning such products or instruments.

EQUITA SIM does not guarantee any specific result as regards the information contained in the present publication, and accepts no
responsibility or liability for the outcome of the transactions recommended therein or for the results produced by such transactions.
Each and every investment/divestiture decision is the sole responsibility of the party receiving the advice and recommendations,
who is free to decide whether or not to implement them. Therefore, EQUITA SIM and/or the author of the present publication
cannot in any way be held liable for any losses, damage or lower earnings that the party using the publication might suffer following
execution of transactions on the basis of the information and/or recommendations contained therein.

The estimates and opinions expressed in the publication may be subject to change without notice.
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EQUITY RATING DISPERSION AS OF MARCH 31, 2025
(art. 6, par. 3 Delegated Regulation (EU) 2016/958 of 09 March 2016)

COMPANIES COMPANIES COVERED WITH
COVERED BANKING RELATIONSHIP
BUY 55.0% 64.2%
HOLD 42.3% 31.3%
REDUCE 07% 15%
NOT RATED 2.0% 3.0%

The list of all conflicts of interest, rating dispersion, last 12 months recommendation made by Equita SIM's analysts and other
important legal disclaimers are available on www.equita.eu in the “Legal notices” section.

This document has been provided to you solely for informational purposes and may not be reproduced or distributed, directly or
indirectly, to any other person, nor may it be published, wholly or in part, for any reason, without EQUITA SIM's specific authorisation.
By accepting this document, you agree to comply with the limitations indicated above.

For Entities and Clients in the United Kingdom

Equita is registered as a UK's "Overseas Persons Exclusion” ("OPE"): this means that Equita has not established an actual or deemed
permanent place of business in the UK. Equita is not a member of the “Financial Conduct Authority” and Research Analysts and
Research Reports must comply with requirements for fairness, balance and disclosure of potential conflicts of interest.

This research report is only being offered to UK “investment professionals” and “high net worth companies” and the investment to
which it relates is available only to such persons and that any other person(s) should not act or rely upon it.

For Entities and Clients in the United States

Equita is not registered as a broker-dealer with the U S Securities and Exchange Commission, and it and its analysts are not subject
to SEC rules on securities analysts’ certification as to the currency of their views reflected in the research report. Equita is not a
member of the Financial Industry Regulatory Authority. It and its securities analysts are not subject to FINRA's rules on
Communications with the Public and Research Analysts and Research Reports and the attendant requirements for fairness, balance
and disclosure of potential conflicts of interest.

This research report is only being offered to Major U S Institutional Investors and is not available to, and should not be used by, any
U S person or entity that is not a Major U S Institutional Investor. Equita can not and will not accept orders for the securities covered
in this research report placed by any person or entity in the United States. Orders should be placed with our correspondent,
Auerbach Grayson & Co. 212-557-4444.

EQUITA IMPORTANT DISCLOSURES APPEAR AT THE BACK OF THIS REPORT

WE KNOW HOW



http://www.equita.eu/

	Bookmarks
	UPGRADE TO BUY: MARKET TURMOIL CREATES AN OPPORTUNITY
	A FOCUS ON REVENUE RESILIENCY AND ON RECENT CONTRACT NEWFLOW
	A VERY EFFECTIVE BUY-AND-BUILD M&A STRATEGY
	A PREMIUM POSITIONING UNDERPINNED BY PREMIUM ASSETS
	COMPETITIVE POSITIONING AND PEER COMPARISON
	ESTIMATES OFFERING GOOD VISIBILITY
	4Q24 RESULTS
	VALUATION UPDATED TO € 22PS
	STATEMENT OF RISKS FOR WIIT

